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AHHOTauusa. B coBpeMeHHOM Mupe MpoOUCXoOUT TpaHcopMaums SKOHOMMKM B HanpasneHun
npvoputeta IT-ycnyr. LOns nosblweHUs 3¢GEKTUBHOCTM MpoAax TakuMx MpoaykToB TpebytoTcs
nepenoBbie TexHonornyeckne pewenms. OgHMM u3 Takux peweHunin senaetca CRM-cnctema ynpasneHuns
npogaxamu IT-npoaykTtoB. Llenbto gaHHOro mccnepoeaHus Obifo paccMoTpeHue Bo3MoxHocTein CRM-
nNpunoXeHun obecneynTb KOHKYPEHTHOE MPEVMYILECTBO KOMMaHWiA, peanuaytowmnx IT-npoaykThbl.
MaTepranom nocnyXunm ctatuctmyeckne aaHHole 06 ncnonb3osaHum CRM. MNMporpammHoe obecneyeHne
CRM wurpaet knio4yeBytd poib B OMNTUMM3AUMM MPOLECCOB NpPodax, BbICBOOOXAEHUN BpPEeMEHU
COTPYyOHVKOB Ansi 6onee LEeHHbIX 3aday M MnoBblweHun oblero kavectBa 0OCNYXMBaHWUS KINEHTOB.
B amnoxy XecTKol KOHKYpeHUWW, 3KOHOMWYECKOW HeonpegeneHHOCTU U CHUXEHUS nokKynaTenbHON
cnocobHOCTM KOMMNaHWM AOJNIXHbI Ucnonb3oBatb nepenosble CRM-cuctembl, 0cobeHHO Te, KoTopble
BK/IIOYAIOT HOBblE TEXHONOMMKN, TakMe KakK WCKYCCTBEHHbIA WHTENNekT, obnayHble XpaHunuwa OaHHbIX,
aHanutuka 60nbwmnxX HOaHHbIX, camoobyyalolwmecs MaWuHHbIE CUCTEMbl M T.4.. OTO OEWCTBEHHblE
WHCTPYMEHTbI B KOHKYpeHTHoW 6opbbe. MpumeHeHne CRM-cuctem B paboTte ¢ knneHTamu cnocobeteyet
noBbIWEeHNIO npodax IT-npodykToB, NOCKONbKY MNPeaocTaBnseT KOMAaHWSM LEenbil psan npeumylecTs,
yKasaHHbIX panee. 9T0 cneaywolwme BO3MOXHOCTW: nNepcoHanvsaums, nossonsowas agdekTnBHO
cobupatb, aHanMaMpoBatb UM  UCMONb30BaTb  AaHHble O  KNMeHTax ans  obecnevyeHus
nepcoHanM3vpoBaHHOro B3aVMOIOENCTBUS; WHTerpauns TEXHONOIMA  WCKYCCTBEHHOrO UWHTENnekTa
W asToMaTtMsaumm, noBblwawwas 3PPEKTUBHOCTb, TOYHOCTb WU  PE3YNbTATMBHOCTb NpoLaX;
MHOrokaHanbHocTb, obecneunBatowas OecnepeboliHoe © nocnegoBaTeNnbHOe  B3auUMOOENcTBMe
C KNMEeHTaMM Mo HEeCKONbKMM KaHanam; aHanutrka OaHHbIX, NO3BONAOWas KayecTBeHHO obpabaTbiBaTb
JaHHble U nonyyYatb Ha WX OCHoBe rnybokne BbiBOAbI; MOBbIWEHHOE BHMMaHWE K KOHMUOEHUMaNbHOCTM
1n 6e30NacHOCTN OaHHbIX KNMEHTOB. [MpoBeaeHHOe uccneaoBaHne No3BONMIO CAeNaTb BbIBOA O TOM, YTO
npumeHeHne CRM-cuctem B npomaxax IT-npoaykToB cnocobCTBYEeT MOBbLIWEHUO YA0BNETBOPEHHOCTYU
K/IMEHTOB 1N YBENNYEHMIO NPOAAX.

KnioyeBble cnosa: uuposusaums, cagoepa ycnyr, IT-npodykTbl, ynpaeneHwe npogaxamu,
NCKYCCTBEHHbIN MHTennekt, CRM
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Abstract. In the modern world, the economy is being transformed in the direction of prioritizing IT
services. Advanced technological solutions are required to increase the sales efficiency of such products.
One of these solutions is a CRM sales management system for IT products. The purpose of this study was
to consider the possibilities of CRM applications to provide a competitive advantage for companies
implementing IT products. The material was statistical data on the use of CRM. CRM software plays a key
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role in optimizing sales processes, freeing up employees’ time for more valuable tasks and improving the
overall quality of customer service. In an era of fierce competition, economic uncertainty and declining
purchasing power, companies must use advanced CRM systems, especially those that include new
technologies such as artificial intelligence. These are effective tools in the competitive struggle. The use
of CRM systems in working with clients helps to increase sales of IT products, as it provides companies
with a number of advantages listed below. These are the following features: personalization, which allows
you to effectively collect, analyze and use customer data to ensure personalized interaction; integration
of artificial intelligence and automation technologies, increasing efficiency, accuracy and effectiveness
of sales; multi-channel, ensuring uninterrupted and consistent interaction with customers through multiple
channels; data analytics, which allows high-quality data processing and obtaining deep conclusions based
on them; increased attention to the confidentiality and security of customer data. The conducted research
allowed us to conclude that the use of CRM systems in the sales of IT products contributes to increased
customer satisfaction and increased sales.

Keywords: digitalization, service sector, IT products, sales management, artificial intelligence, CRM
BeepneHue (Introduction)

CoBpeMeHHasi 9KOHOMMKA NepexwuBaeT OYepemHoW  TPaHCHOPMALUMOHHbBIA  nepexon —
OT WHOYCTPManbHOro yknaga K MoCTMHAycTpuanbHoMy. Cneunduka Takoro nepexoga CocTouT
B CNefLytoleM: BMECTO NPOMbILIIEHHOO NPOM3BOACTBA ApaiBepOM pocTa CTAHOBUTCS cgpepa yCnyr.

(naBHbIM TPEHOOM celyac $SBNSEeTCA pPasBMTME UMGPOBbLIX TEXHONOrWiA. DT  TEXHONOruu
MOBCEMECTHO BHEAPSAIOTCA B MpakTUYeckylo AesaTenbHocTb. [ons cdepbl ycnyr B obwein CTpykType
HaUMOHaNbHbIX 9KOHOMMK MOCTOSIHHO pacTeT, M MPUPOCT OCYWECTBNSETCA B OCHOBHOM 3a CYeT
BbICOKOTEXHONMOMMYHBbIX LUMMPPOBLIX BUOOB YCNYyr — TakuX, Kak WCKYCCTBEHHbIA WHTENNeKT, obnayHoe
XpaHeHMe [HaHHbIX, aHanuM3 O60oNbWWX AaHHbIX, MHTEPHET Belel, pacnpeneneHHble 60KYenH-ceTn,
aBTOMaTU3NpoBaHHoe obueHne ¢ noTpebutensmm (4at-60Tbl) M MHoroe gpyroe. MNpomaxw Takux IT-
npoaykToB cTabunbHo pacTyT. B cBolo ovepedb, ANns ynpasfeHUsl NpojaxaMu Takux YCnyr Takxe
NCNONb3YyTCS LMGPOBLIE TEXHONOTUN.

Cuctembl ynpaeneHus B3aMMOOTHOWeHusMM ¢ knneHtamm (CRM) gaBnaiotcs s EeKTUBHbIMM
WHCTPYMEHTaMN AN YAYYWEHWS OTHOWEHW/A C KAMEeHTaMW, COBEPLIEHCTBOBAHUS B3auMMOOENCTBUSA
B kOMaHge u yeenumyeHus npojax. CRM — BaXHbIi MAapKETMHIOBbIA MHCTPYMEHT, KOTOPLIA MoMoraeT
KOMMNaHUsAM OTCNeXunBaTb B3aUMOOTHOWEHNS ¢ KnneHTamn. OH MOXET NOMOYb NPEanpUATUSM YyNpaBnaTb
JaHHBIMW O KNMeHTax W aBToMatM3upoBaTtb npouecchl obcnyxuBaHus knumeHtoB. CRM nomoraet
NOBbLICUTb YPOBEHb yAEpXaHUS KNNEeHTOB.

OH Takxe MOXEeT MnoMouYb npeanpusaTusm 6bonee 3aPAEKTUBHO YAOBNETBOPSATb MNOTPEOHOCTU
knneHToB. Kopoue roeopsi, CRM — 310 BaXHenwuidi UHCTPYMEHT LONS MEHEeOXEPOB MO MapKeTUHrY,
nomoratowuii obecneynTb NPOLBETAHNE UX KOMMAHWIA B YCNOBUAX KOHKYPEHLMN.

CRM pacwncpoBbiBaeTcs Kak ynpaBieHWe B3aVMOOTHOWEHWSIMU C KAMeHTamMu. OTO CUCTEMA,
KoTopas nomoraeT KOMMaHusM MoBbICUTb POCT npogax. OHM MOryT ynpaBnsTb B3aUMOLEWCTBUAMU
C K/IMEHTAaMU U OTCNeXWuBaTb WX OaHHble C MOMOWbI nporpamMmHoro obecneyeHms CRM. 910 moxeT
BK/NtOYaTb B cebs BCe, YTO YroAHO, OT KOHTAKTHOW MHChOpMaumMy KNIMeHTa 1 Ao ero npenploywmx nokynok.

Martepuanbl n metonbl (Materials and methods)

MaTepuanom wuccnegoBaHus MNOCNYXWUAW Chegylolwme CTaTUCTUYECKUe [aHHble, OnucbiBalowme
COBPEMEHHOE COCTOSIHME pbiHKa ycnyr no paspaboTtke n obcnyxsaHuio CRM-cuctem [7].

MwpoBoii poiHok CRM oueHuBanca B $58,82 mnpa B 2022 rogy u, Kak 0XwupaeTtcs, OOCTUTHET
$113,22 mnpa k 2027 rony npv cpeaHeronosom pocte Ha 10,16%.



K koHuy 2023 rona 79% komnaHui yxe ucnonbdytoT CRM-peweHus.
80,1% nonb3osaTteneit CRM 06ecnokoeHbl KOH(PUAEHUNANBHOCTbIO N 6€30NacCHOCTbIO.
PbiHok CRM 1 MHCTpYMEHTOB NpoAax BbipacTeT B cpelHeM Ha 14,9% B nepuog ¢ 2023 no 2027 roa.

56,4% nonb3osatenen CRM oTmeTunn nosbllleHWE NPOU3BOANTENLHOCTM Mpodax nocne
BHeApeHus MHCTpyMeHToB npodax CRM.

KoMmnaHuu, uncnonbayowme nepenoBble MHCTPYMeHTbl npogax CRM pns ynpaBneHms nupamu
1 BOBMOXHOCTSIMUW, AOCTUr M 6onee BbicOKO Npubbinn — 63%.

91% npemnpusaTWiA C  YicneHHocTbio 6onee 10 COTPYOHWKOB MCMONb3YIOT MNPOrpamMMHoe
obecneyeHre CRM, B 10 BpeMs kak 50% KOMMNAHWUA C YACNEHHOCTbIO MEHEE OECATU COTPYOHNKOB TakXe
BHenpwnu B paboTy ¢ knneHTamm CRM-cucTtemsl.

50% nonb3oBaTenein cuaTalT NPOCTOTY WCMNONb30BaHWS OCHOBHbIM ddakTopom ycnexa CRM-
peleHwuia [7].

NutepatypHbi 0630p (A literary review)

HopmaTnBHO-NpaBoBOA OCHOBOW perynnupoBaHnsa LMAgpoBbIX UHHOBaumin B Poccuiickon degepauun
ABnAOTCSA 3akoHbl Ne 258-d3 ot 31.07.2020 «O6 akcnepuMeHTanbHbIX MPaBOBbLIX peXxuMmax B cdepe
undppoBsbix UHHOBauUmMi B Poccuiicko ®@egepaunm» [1] n N2 259-P3 «O undpoBbiXx PUHAHCOBbLIX akTMBaXx,
UMPpOBOI BanidTe M O BHECEHUN W3MEHeHWA B OTAeNbHble 3akoHogaTefbHble akTbl Poccuiickoin
®depepaunn» ot 31 mona 2020 r. [2]. B 3akoHe Ne258-D3 onpepeneHo, 4TOo SKCNEpPUMEHTanNbHbIE
NPaBOBblE PEXWMbl, [LEWCTBYIOWME HA OCHOBE LMUMPPOBbLIX TEXHONOTMA, MOryT OblTb MNPUMEHEHDI
B Pas/IMYHbIX CEKTopax SKOHOMUKMN.

WccneposaHue «Cneumndouka npumeHeHns CRM-cuctem B MHTepHeT-Toprosne» (aBtopbl — [angyk
AE., Kpokoea A.A., XaskumH A.I0.) paccmoTpeHblaTpyBaldT WHTEPHET-TOProBAKD Kak none Ans
ncnonb3osaHus CRM-cuctem n npencrtaensaoT 063op Hanbonee NONynsAPHbIX TEXHONOTMYCKMX PeLleHWiA
[3].

Makaposa E. JI, Cepawk H. A. B wnccneposaHun «CRM-cnctema Kkak UHCTPYMEHT
COBEpLIEHCTBOBAHNS cTpatermm IT-komnaHmm» oTMmevalT, 4Yto BHeapeHne CRM-cuctembl — dpakTtop
YyCMNewHoro cTpaTternyeckoro passutus IT-komnaHun. ABTOpbl paccMaTpMBaloT BO3MOXHOCTU YNy4lleHNs
cTpaterun passutusa ¢ nomowbto CRM Ha npumepe KOHKPETHOM oTevecTBeHHOMN IT-cpupmbl n genaiot
BbIBOA O LienecoobpasHoCTU 1 30 PEKTUBHOCTM BHEOPEHNS OAHHOWN cucTeMbl [4]

TiopuHa O.A., Kptokoa A.A. B paboTe «Al-TexHonorum B pesontounn CRM-cnctem» ykasbiBaroT, Y4TO
B 2023 rogy akTuBHoe npumeHeHne CRM npakTukyloT yXe He TONbKO KPYMHble MUPOBbIE KOMMaHWMW,
HO W Manble U cpefHue cupMbl. ABTOpbI paccMaTpuBaldT 0COOEHHOCTU WMCMONb30BaHUS TEXHONOrUU
WUCKYCCTBEHHOrO WHTENNeKTa Ha OCHOBE nNpunoxeHusa butpukc 24 u©  npuxogaT K  BbiBO4Y
06 achdpekTMBHOCTU NpuMmeHeHns VI B ynpaBneHun npopaxamu [5]. Takum obpasom, mnccrnemosatenu
yTBEpXAalT, 4To nporpamMmmHoe obecnevyeHme CRM MoxeT cTMMynumpoBaTtb npofaxu u obecneyvnsaeTt
pocT NpubbiNu.

Pesynbtathl n 06cyxaeHue (Results and Discussion)

[MaHoemna npveena K KPWU3UCHBIM SBJIEHMAM B SKOHOMWKE. VI3aMeHmnacb B XyAOWyl CTOPOHY
nokynaTenbckas cTpykTypa (cMm. puc. 1).
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[MpoaykToBas « 40% nokynaTenei nepewnu Ha 6onee
po3HuLa nelleBble ToBapbl

[NpoaykToBbIE * 35% NPOAABLIOB CTOMKHYIUCH C
MHTEPHET- YMEHbLUEHMEM CpeaHero pasmepa

MarasuHbl KOP3MHBL;

. * 50% COOBLMITN O CHUXKEHUMN
I\/IapKeTI'IJ'IeI/ICbI noceLiaemMocTu canta n koapdpuumeHTa
KOHBEpPCUW.

PucyHok 1 — TpaHcgopmaums nokynaTenbcko CTPYKTYPbl H2 POCCUNCKOM PO3HUYHOM pPbiHKE
Figure 1 — Transformation of the purchasing structure in the Russian retail market

B cOOTBETCTBMM C TEHOEHUMSIMM PbiHKA, KOTOPbIA XapakTepusyeTcsi BbICOKOW BONATWIbHOCTbIO
W HeonpeaeneHHOCTblo, HeobxoauMo BHedpeHue 6Gonee rMBKMX WHCTPYMEHTOB, KOTOpble M03BONAT
chvpmMam onepaTuBHO «MOACTPaMBaTbCS» NOL Nobble, AaXe CaMble HEOXUOAHHBIE U3MEHEHUSI.

PacTtywmin cnpoc Ha ycnyru CRM obycnoeneH Tem, 4To Bce 6onee BaXXHbIM ANs NpPeanpusaTui
B Pa3/MYHbIX OTPACAsiX CTAHOBUTCS OMblT paboTbl C KnveHTamu. PasButne umMpPOBbIX TEXHONOrUi
N coumanbHbIX CeTell pacwumpuno BO3MOXHOCTW KNWEHTOB, MPefoCcTaBvB MM 6OONblie BO3MOXHOCTEW
Bblbopa M BO3MOXHOCTb FpOMYe AEeNMTbCS CBOUM onbiToM. CerogHs KnveHTbl npeabsiBnsioT 6onee
BbICOKME OXMWIOAHUSA, KOrga neno JOXOOUT OO WX B3aumogmenctsms ¢ npeanpusatusmu. OHUM CTpemaTcs
K MNepcoHannsvpoBaHHOMY OMbITy, GecnpensiTcTBEHHOMY B3aMMOLEWCTBUIO MO HECKONbKWM KaHanam
1 BbICTPOMY PEeLeHnto CBoMX Npobnem.

CRM-cuctema Takxe MoxeT ObiTb BeCbMa nonesHa Angd 3EKTUBHON MPOBEPKM NPUCYTCTBUS
KOMMaHuM B COUManbHbIX CETSX U ynpaeneHus uM. MporpammHoe obecneveHne CRM, opueHTupoBaHHoe
Ha pa3paboTuMkoB, MO3BONSAET KOMMAHMAM OTCNEXMBaTb BCE Pa3roBOpbl B couuanbHbix ceTsx. OHo
TakXe COOEePXUT MHopMauuio O B3aMMOAENCTBUM C KAWEeHTaMu. OTO MO3BOMMT KOMNAHMSIM ObiCTPO
N 3P PeKTMBHO pearnposaTb Ha HeraTuBHblE OT3bIBbI.

CRM — 310 B HEKOTOpPOM pofe «PUNocodus» TOro, Kak KOMMNaHus ynpasnsieT OTHOLWEHUSMU
CO CBOWMW KNMEHTaMM W yKpennsetT ux. Peyb wnOeT He TOMbKO O TEXHOMOrMsiX, HO Takxe
1 06 aPPEKTMBHOM MCNONb30BAHNMN TEXHONOTMIA ONS yny4weHns 06CnyXnBaHNs KNMEHTOB, MapkeTuHra
1 npopax. Bnapenbuy nnu pykoBoamtento 6usHeca XM3HEHHO BaXHO MoHMMaTtb, kak CRM peiictByet
B MapKeTuHre.

Hanee npepactaeneH psa npeumyuwects CRM-cuctem, KoTopble MO3BONSAT yAOBNETBOPUTb HOBbIE
TpeboBaHMs pbiHKA (CM. PUCYHOK 2).
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* MHCTpyMeHTbl CRM MoryT achdexkTeHo
coBupaTs, aHaNM3aupoBaTe W MCNONL30EATE
[AHHbIE 0 KNWeHTax ans obecneyeHnA
NepPCoOHaNnManpoBaHHON0 B3aUMOOEHCTBNA

MNe pCOHaNnW3auwa.

» TeXHONOrMKM UCKYCCTBEHHOMD WHTENNEKTa 1
aBTOMaTH3aLMA NO3BONAKT OCYLLECTBNATL
NporHo3WpoBaHWe, AeATENLHOCTL YaT-60To.,
BUPTYarbHbLIX NOMOLLHWKOB.

ABTOMATHIAUWA.

* BecnepeboiiHoe W NnocnegoBatentHoe
MHorokaHansHOCTE. B3aMMOOEACTBHE C KIMEHTAMM NO HECKONBKUM
KaHanam, Kax OHNaWH, Tak 1 onanH.

AHanNUTUKa, OCHOBaHHAsA Ha » KauecTeenHan o6paboTka, aHanna AaHHbIX 1
OAHHBLIX. nony-eHMi Ha ux ocHoee rmyBbokux BLIBOAOE

KoHbwaeHUWansHOCTE M . anﬂPHTETHDE BHWMaHKWe Be3onacHocTKH
6230NacHOCTL AaHHBLIX. KNWEHTCKNX AaHHLIX,

* JKCKNHOAMBHOE 0DCNYMWBAHWE KNWEHTOR
WrpaeT pelwawyo ponk B NPUBNEYEHAN U
yOep#aHu KNWEeHTOB.,

McnonbaoBaHWe onkiTa

OTOenos Npoaax.

PucyHok 2 — lMNonoxutenbHbln acppekT npumeHeHns CRM-cuctem
Figure 2 — The positive effect of using CRM systems

CRM c ncnonb3osaHuem VW npepnoctaBnsieT BO3MOXHOCTb NONyyeHns 6onee NonHowM nHpopmauum
O K/IMEHTCKOM noeeneHun n npegnoyteHusx. NpumeHenme CRM B paboTe ¢ knmeHTamm MoXeT ObiTb Kak
cneumannanpoBaHHbIM, Tak W YyHMBepcanbHbIM: HekoTopble CRM apanTtupoBaHbl K OnNpeneneHHbiM
oTpacnsm, Opyrue npegnaratT WUPOKUA CNEKTP WHCTPYMEHTOB ONS Pa3fIMYHbIX LENei, Takux Kak
npoaaxu, KNnMeHTckas nopmepxka, MPoABMXEHWe W T.4., KOTOpble MOryT ObiTb WMCMNONb30BaHbl ONS
paboTbl B pasnuuyHbiXx BuMAax Npou3BoACTBA MK cdgoepbl ycnyr. KpynHble coupMbl 3akasbiBatoT CRM-
CUCTEMBI, KOTOpble crneumanbHO paspaboTaHbl ANs WUX KOHKPETHbIX noTpebHocTei. HekoTopbie IT-
KOMMaHuM camoctoaTenbHo paspabartbiBaloT CRM-cuctembl OnS NPOOBMXEHUS Ha PbIHKE CBOMX
cob6CTBEHHbIX pa3paboTok.

PeiHok CRM-cuctem B P® He Tak pa3eut, kak B EBpone n CLIA, Ho ero o6bem ctabunbHo pactet
1k 2023 r. npubnuauncs k 100 $ mnH. Ha pnc.3 npencrasneHa CTPyKTypa POCCUINCKOro pbiHka [6].
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@ Poccuiickoe NO

@ He wwet CRM crcTemel
@ Bitrix24

@ [Opyrve

PucyHok 3 — Poccuiickuin ppiHok CRM-cnctem
Figure 3 — Russian market of CRM systems

Kak BmgHO Ha anarpamme, camas pacnpoctpaHeHHada cuctema B Poccun — aTo EI/ITpI/IK024 Ha
OCHOBE UCKYCCTBEHHOro MHTEenneKTa. CDYHKLI,VIVI OAHHOW CUCTEMbI: aHann3 nponax, NpPorHo3 KJINeHTCKOoro
noeeneHns, l-IaT-6OTbI, SNEKTPOHHbIN MapKeTUHI, aBTOMaTU3NPOBAHHbI ,EI,OKyMeHT0060pOT nrt.no.

3aknoueHue (Conclusion)

Yto6bl NpeycneTb Ha B KOHKYPEHLMW HA PbIHKE TOBAPOB U YCNYr, COBPEMEHHBIM KOMMaHUsM cneayeTt
yoensitb NPUoOpUTETHOE BHMMaHWEe 3aBOeBaHWO 6ONbleid 0NN pbiHKA NYyTEM COBEPLUEHCTBOBAHUS CBOUX
cTpateruii npogax u sHegpeHms CRM-cuctem ons ynpasneHus npoaaxamu.

CRM-cucTeMbl NOMOraroT KOMNaHUSM Nyylle MOHSATb CBOUX KJIMEHTOB, UX MHTEPECH! U NOTPeBHOCTY.
9710 MOXeT npuBecTn K 6onee achPEKTUBHOMY, NEPCOHANNINPOBAHHOMY MapKeTuHry 1 npogaxam. CRM
MOXeT ObiTb OPUEHTMPOBAHA Ha KNMEHTA, Ha pa3paboTumnka unm Ha obonx BMmecte. CRM-cuctema oyeHb
BaxHa Aons mapketonoros. OOHUM N3 CaMblX LEHHbIX PECYPCOB, KOTOPbIMU MOXET pacnonaratb 6usHec,
ABNSETCS 3HaHWe KnmeHToB. KOMMaHWM MOryT COBEPLEHCTBOBATb CBOW CTpaterMm nponax, NnoHuMmas
XenaHuws n noTpebHOCTU KNMEeHTOB. OTO MOMOraeT KOMMaHWAM pacwupsTb CBOK KAUEHTCKylo 6asy.
MporpammHoe obecnevyeHne CRM nomoraet komnaHusiMm cobumpaTb U CUCTEMATM3UPOBATb AaHHbIE
0 KnneHTax. Takum obpasom, OHM MOryT nydywe NoHWMaTb noBedeHve notpebutenein m mx Boibop. dTa
MHGOPMAaLIMS MOXET MOMOYb KOMNAHUSIM CO3[aBaTh LieNIeBble MAPKETUHIOBbIE KaMMaHuu.

Kpome TOro, aHanma gaHHbIX O KNIMEHTAX MOXET NMOMOYb NPEAnpPUSiTUSIM ONpeaennTb BO3MOXHOCTU
ans pa3paboTKy HOBbIX MPOLYKTOB.

Ntak, CRM aBnseTcs BaXHbIM UHCTPYMEHTOM Ansg mapketonoros. OHa JaeTt npeacTaBneHne o ToM,
Yero XOTSAT KANEHTbl U Kak oHu cebs BenyT. Kpome TOro, aTo MOXET NOMOYb NPEeanpuATUSAM YBENNYMTb
npoAaxu u passnBaTb CBON BM3Hec.
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